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National Payment Network is one of the nation’s 
leading administrators of loan acceleration  
programs. To date, NPN has successfully  
processed payments for approximately $4 billion  
in consumer loan values. Our biweekly payment 
options have helped thousands of customers  
save money on their car loan and achieve their 
long-term financial goals.

National Payment Network partners with some  
of the strongest financial institutions in the nation. 
These partnerships allow NPN to offer the most 
secure, accurate and reliable payment processing 
services available.

These processing partners professionally  
control the entire ACH process from initiation to 
settlement. Your funds are held and processed 
individually, ensuring full FDIC protection of your 
account. You can rest easy knowing that your  
payments are handled securely and accurately  
for the duration of your loan.

888.744.2977
support@nationalpayment.net

This brochure is a summary of the Bi-weekly Payment Option. 
Refer to the plan’s Bi-weekly Agreement for further details, benefit 

descriptions, conditions, disclosures and limitations.
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Bi-Weekly payments can help you:

n Save money on your loan

n Match payments to paychecks

n Simplify your budgeting

n Pay off your loan faster

Ask your dealership how to enroll today!

Who do I contact with questions  
about my account?

Accelerate Your Payments.
Accelerate Your Life.



FREQUENTLY ASKED QUESTIONS

Q:  What if I plan to sell or trade in my car early?
A:   This payment option helps you pay off your loan 

or lease faster; ultimately improving your financial 
position when you trade-in or sell your vehicle.

Q:  Are there additional benefits?
A:   You can simplify your finances and budgeting with 

convenient, more frequent payments. Even better, 
all bi-weekly payments are electronic so you no 
longer have to write or mail checks.

Q:  Is there a cost to enroll?
A:   Yes, but there is no up-front cost to you. All  

program fees are simply deducted from the  
prepayments made while on the program.

Q:   How does paying biweekly pay off my  
loan sooner?

A:   By deducting half of your monthly payment  
every two weeks, you will gradually make extra 
payments on your vehicle. As a result, your loan 
or lease is typically paid off six or more months 
faster. Simply ask the dealership for your own 
detailed analysis.

Q:  Is it safe?
A:   Absolutely. NPN partners with leading financial  

institutions and employs the industry’s best 
technology and banking practices to ensure the 
security of your payments. You can feel secure 
knowing that your bi-weekly plan is handled with 
professionalism and accuracy.

Q:  What happens after I enroll?
A:   Once enrolled, you will receive a welcome letter 

in the mail confirming your enrollment. If you ever 
need to make any changes or cancel the plan for 
any reason, simply contact NPN and a friendly 
customer support representative will assist you.

BI-WEEKLY PAYMENT OPTION

A bi-weekly payment option allows you to simplify 
your finances and build equity in your vehicle.

Instead of making monthly payments, you will make 
a half payment every two weeks. This payment  
pattern will generate additional payments over time 
and accelerate the payoff of your loan or lease.

National Payment Network is the leading  
administrator of biweekly payment plans for the 
automotive industry. We also provide our customers 
the financial benefit and convenience of the program 
for mortgages, boats, RV’s and student loans.

PROGRAM BENEFITS

n Save money on your loan

n No up-front costs

n Payoff your loan faster

n No more writing or mailing checks

n Minimize the impact of vehicle depreciation

n Simplify your finances

Ask your dealership how to enroll today!

These examples are for illustrative purposes only. This brochure is 
a summary of the Bi-Weekly Payment program. Refer to the plan’s 
Bi-Weekly Plan Agreement for further details, benefit descriptions, 

conditions, disclosures and limitations.

AUTOMOTIvE ExAMPLE
$30,000 loan  –  8% APR  –  6 Year

 Loan Bi-Weekly Monthly 
 Terms Payments Payments

 Payment amount: $ 263 $ 527

 Time to repay: 66 Months 72 Months

 Interest reduction: $675 $0

 Increased equity  $2,259 $0 
 in 4 years

MORTGAGE ACCELERATION PROGRAM
$250,000 loan  –  6% APR  –  30 Years

	 Loan Bi-Weekly Monthly 
 Terms Payments Payments

 Payment amount: $749 $1,499

 Time to repay: 24 Yrs 7 Mo  30 Yrs

 Eliminated payments: 5 Yrs 5 Mo  0 Months

 Total Interest Paid  $228,438 $289,595

 Savings in Interest $61,158 $0
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I-WEEKLY PAYMENT OPTION 

bi-weekly payment option allows you to 
your finances and buikl equity in 

vehicle. 

{ln~;teold of making monthly payments. you 
make a half payment every two weeks. 
payment pattem will generate 

!aclditional payments over time and 
tac:celerate the payoff of your loan or lease. 

~~~~~~::~p:~a~yment Network is the leading 
l of bi-weekly payment plans lor 

automotive i1dustry. We also provide 
customers the financial benefit and 

b>nve,nience or the program lor mortgages. 
. fboats. RV's and student loans. 

)ROIGRAM BENEFITS 

Save money on your loan 
No up-front costs 
Pay off your loan laster 
No more writing or mailing checks 
Minimize the impact of vehicle 

. . 
• 

NATIONAL PAYMENT 
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AUTOMOTIVE EXAMPLE 
530.000 lo<>n 
8% APR • 6 Year 
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FREQUENTLY ASKED QUESTIONS 

Wh~t ill pion to soli or tr.,do In my c:.1r oorly? 
A: This payment oplion helps you pay oft your 1031'1 
or lease foster; u~llmatety lmprovlr.g your f.nanclol 
position when you tra~in or sell your vchide. 

Q: Aio thoro odditionol bonofits? 
A: You C<tn simplify your forwn~sand budgeling 
w•th coMenie<>t. more trequenl payments. Even 
better. all bl-wool<ly paymcnts are electronic so you 
no Ienger have to write Of mail cMcks. 

Q: Is thoro o cost to on roll? 
A: Yes.. but thme r. no up.fron! coat tn you. M 
progsam tees are Simply dedueled from lhe 
prepaymenls ma® while on 100 p1ogmm. 

Q: How docs paying biweekly pay off my loan 
soon or? 
A: By deduction half of your monthly payment O'>'ery 
1wo weeks. you •.ill gradually ~ke extra payments 
on your venlclo. As a resuil )'OUr ~no: lca.se 
Is typically paid off six o: more moolhs faster. 
Simply ask llle dealer$ hi;> tor you own detailed 
~narysis. 

a: Is it sate? 
A: AbSO:utety. NPN partners with ICBC11ng fina.noal 
institutions and employs lhe Industry's 
00$1technoiogy and banking prac~ to enwro 
seeurily of your payments. You em feel secure 
l<noY.iog !hat your bi -weekly plan I> handled with 
professionati:sm and accuracy • 

Q: Wh31 hnppoos nftor I onroll? 
A: Once enrOlled. you wil rece<ve a welcOme feller 
in lhe mall confirming your enrollment. If )'OU c'·er 
nood to make any changes or cancel the plan tor 
any rooson. simply contact NPN and a friendly 
customer support roprescntaHvo \\ill assist you • 

Ask your dealership how to 
enroll today! 



National Payment Network is one of the 
nation's leading administrators of loan 
acceleration programs. To date. NPN has 
successfully processed payments for 
approximately S4 billion in consumer loan 
values. Our biweekly payment options 
have helped thousands of customer save 
money on their car loan and achieve their 
long-term financial goals. 

National Payment Network partners with 
some of the strongest financial inslitutions 
in the nation. These partnerships allow 
NPN to offer the most secure, accurate and 
reliable payment processing services 
availabl~. 

There processing partners professionally 
control the entire ACH process from 
initiation to settlement Your funds are held 
and processed individually. ensuring full 
FDIC protection of your account. You can 
rest easy knowing that your payments are 
handled securely and accuralely lor the 
duratio111 of your loan. 

tON AL 

Who do I contact with questi~s 
about my account? 

888.7 44.2977 
support@nationalpayment.nel 

lh$ ~IS a W'N'floil~ d mo 81 .. .\'0eid't P~ 
01:ocn.. ~:oN pbo's 0,.\\'C!D~//q~ fOC' ttrtw C..bb.. 

Wt de)O : tO'\J. ClOCidl~. dis.doWrM and fm<"~s.. 

Accelerate Your Payments. 
Accelerate Your Life. 

Bi·Weekly payments can help you: 

• Save money on your loan 
• Match payments to paychecks 
• Simplify your budgeting 
• Pay off your loan faster 



EXHIBITC 



NATIONP.L PAYMENT 

npn1Nc 
NETWORK 

www. nationalpayment.net Boost F&l Profits 

Reduce Trade- in Cycles 

Online Reporting & Tracking 

Full Customer & Dealer Support 

Portal : portal.nationalpayment.net 

Dealer ID: 

Password: 
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PROGRAM OVERVIEW 

The Biweekly Payment Plan is a financial service for consumers that helps them build equity in their 

veh:cle and payoff their loan or lease faster. The concept is that consumers will pay half of their 

monthly loan payment every 2 weeks. These half payments are automatically debtted from their bank 

accounts and can be easily customized to match the way they budget or the way they receive their 

pay checks. Because the debits occur biweekly (every 14 days), the consumer has 26 half debits each 

year (52 weeks per year:::: 26 half debits), or !3 monthly payment amounts in a 12 month period. 

These drafts are transferred to the lender on a rP.onthly basis, and the extra payments are applied 

directly to the loan's principal bala:1ce. These extra payments accelerate the amortiza~ion of" the 

loan, reduce interest charges, and eliminate between 4-8 months on a typical auto loan. 

National Payment Network, Inc ;s one ofthe nation's largest providers of loan acceleration products 

for the automotive industry. To date, National Payment Network has successfully processed 

payments for roughly $3 billion in consumer ioa:1 values. Further, our processing partners guarantee 

that our clients are covered 100% for any funds improperly removed from their bank account while 

using these services. 

Additionally, client security :s a primary focus for National Payment Network, Inc. Our processing 

partners hold all client funds in secured, FDIC insured trust accounts with the nation's largest financial 

institutions and banks. All funds transferred are processed through the National Automated Clearing 

House under strict regulation of the Federal Reserve. 

The key points regarding the biweekly program and how it wo:ks are listed below. Please review 

these items carefully as they have the potential to be misunderstood by the customer if not 

properly explained. 

(I) Financial Service: The Biweekly Payment Plan does not change the customer's loan in any 

way. Rather, the Biweekly Payment P:ogram is a financial service that works with the customer's 

existing loan. Enrollment in the program is based on information that is taken from the customer's 

Enrollment Form. 
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PROGRAM OVERVIEW 

(2) Drafting Schedule: Debits are electronically drafted from the customer's bank account. Th:s 

means the customer does not need to mail payments or send in payment coupons. Drafting always 

occurs every other Friday (every 14 days). The customer will be provided with a confirmation letter 

that reviews and confirms their drafting dates. 

(3) Principal Payments: The biweekly drafting schedule generates 26 half payments each year; 

equal to 13 monthly payme:1t amounts or 2 extra half payments. The extra half payments are sent 

to the lender (after t he deferred service charge is collected) and applied to the loan's principal 

balance approximately every 6 months. This prepayment pattern accelerates the loan payoff, 

reduces interest charges, and increases the rate of equity build-up in the loan. 

(4) loan Payments: Payments are made on the customer's loan electron ica lly or with a paper 

check. The customer may continue to receive monthly statements or payment coupons from the 

lender - however, the customer does not need to make any loan payments on their own. 

(S) Program Fees: Customers pay a fee to enroll in t he Biwee kly Payment Program. This fee is 

deducted from the customer's prepayments unt il paid in full . Dealer commissions are paid as this 

fee is collected. In addition to the enrollment fee, consumers wi ll pay a transaction fee of $ 1.95 for 

each debit . This fee is automatically added to each biweekly debit. 
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SELLING FEATURES 

How It Works 

NPN is the nation's leading administrator of tliweekly payment programs. NPN partners directly 

with leaci:-~g financial institutions. includi:-~g We!ls Fargo Bank and/or M&l Bank. to ensure the 

securi-ty of all consumer funds transfers. 

The biweekly payment program is sold to customers directly through the F&l department at the 

time of purchase. Custo:-ners that enroll in the program wi!l enjoy the following benefits: 

Match the timing of the vehicle payments to their paycheck cycle. 

Payoff the loan faster and reduce interest charges. 

Build vehicle equity faster and improve their trade·in position. 

Smaller half payments every 2 weeks are easier to manage. 

Making half monthly payments every 2 weeks effectively makes I extra monthly 

payment each year (52 weeks per year == 26 half payments = 13 payments). 

Best of all there are no fees collected at the time of enrollment. Administration 

fees are built into the biweekly debits and paid over time. 

Dealer Benefits 

Need to make room in the deal to sell product? 

Extend the loan term from 60 to 66 month and keep the payments the same. Then simply show the 

customer that by signing uo for the biweekly payment plan the loan is still paid off in 60 months. 

This will create more revenue in the deal to sell the customer a warranty, gap policy, alarm, etc. 

The result is more profit for F&l and a happier customer: 

Customer wants lower payments? 

Simply extend the loan term from 60 to 66 months to lower the monthly payments. Next, use the 

biweekly calculator to show how the biweekly payment plan will have -::heir 66 month loan pa:d off in 

60 months. With this approach, the customer has manageable biweekly payments and the loa:-~ is st'll 

paid off in 60 months. 
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SELLING FEATURES 

Looking to reduce your defaults? 

With NDN's biweekly pay~ent program, customers actually make their biweekly payments well 

before the funds are due to the !ende:-. By hel;:>ing customers make payments in advance, the 

biweekly program helps e:1sure that loans post on t ime and late payments are avoided. 

Want a repeat retail customer sooner? 

Because customers p repay their loan balance and accelerate their payoff, dealers see fewer negative

equity situations and can eliminate upside-down buyers. The biweekly payment program puts 

customers in a financial position to trade-in their vehicle sooner. 

Want a repeat lease customer sooner? 

Lease customers who sign up for the biweekly plan will satisfy the lease months earlier. This aliows 

customers to come back and lease a new car several months soo:1er. 

Want to make your advertising stand out from your competition? 

Make your advertising stand out from your competition by offering lower biweekly payments. 

Quote a $225 biweekly payment instead of a $450 monthly payment. 

Made no F&l profit on the Credit Union .. one pay., deals? 

With this program. dealers can make commissions on Credit Union and Banks "one pays" by sell ing 

them our biweekly program. Enter t he customers loan information into our biweekly calculator and 

show the customer how t hey can build equity, reduce interest charges and pay off their loan sooner 

by signing up fo r t he NPN biweekly payment program 

Need a lower effective rate to close the deal? 

Enter yo~r best rate into our biweekly calculator and show your customer how the biweekly 

program can reduce interest charges and create a lower "effective rate". Although not an APR, 

this lower rate could beat your compet ition's rate and help close the deal. The "Effective Rate" 

is calculated by applying the percent decrease in interest charges to the actual interest rate. 
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SELLING FEATURES 

The lower payments close! 

For example, a $250 biweekly payment sounds more appealing than a $500 pe~· month payment. 

Customer wants a shorter loan term? 

Simply keep the loan "as is". Then show the custor:Jer how they will pay off their vehicle faster, build 

equity more quickly, reduce the interest charges, and be in a better trade :n position much sooner. 
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SAVINGS EXAMPLES 

The Biweekly Payment Plan al!ows consumers to customize the way they make their payments. 

The result is a loan with redcced interest charges, a lower effective interest rate, a shorter te;m, 

and increased equity. 

Example l Monthly Biweekly 

Auto Loan Amo~nt: $30,000 

Interest rate: 12% 

Loan Term (months): 60 55 

Payment: $670.67 $335.34 

* Equity Acceleration : $0 $3,000 

36 Months- Equity Acceleration: $0 $1 .600 

Example 2 Monthly Biweekly 

Auto Loan Amount: $25,000 

Interest rate: 10% 

Loan Term (months) : 72 66 

Payment: $465.08 $232.54 

* Equity Acceleration: $0 $2.300 

36 Months- Equity Acceleration: $0 $1,000 

* Equity acceleration refers to the estimated increased equity at the t ime of loan payoff. 
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CUSTOMER PRESENTATION_$ 

Customer Presentation I 

F&l Manager: 

Ms. Customer. since you agree that our service agr-eement is obviously a valuable thing to have, shall 

we add it to your vehicle? 

Customer: 

I would really like t he service agreement, but I just can't afford higher payments ar.d I really do not 

want a loan for longer t han 60 months. 

F&l Manager: 

I completely understand. What I think would make sense for you is a biweekly payment option. With 

this program, we slightly extend the term out to 66 months to lower your monthly payment amount. 

Then we can add t he service contract and set you up with a biweekly payment option that w ill still 

payoff your loan in 60 months. 

Customer: 

Okay, if I can still have the loan paid off in 60 months, then that sounds great. I'd love to have the 

service agreement . 

Simply extend the loan to a 66 month term while keeping the payment amount 

the same. Now include the service contract , and then sign up the customer for 

the Biweekly Payment Plan to reduce the term back down to 60 months. Finally, 

be sure to review the debit schedule and program fees. By offering the Biweekly 

Payment Plan to your customer, you were also able to easily up-sell a service 

contract. 
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CUSTOMER PRES.E.NTATIONS 

Customer Presentation 2 

Simply place the retail installment agreement and biweekly enrollment form 

side by side and review the payment option as described below: 

F&l Manager: 

Mr. Customer; we ~ave two payment opt ions available for you today. You can have the loan paid off 

in 66 months, have your bank keep all the interest charges. and have no increased equit y in your car. 

Or you can enroll in the biweekly payment option where you w ill see a half debit every 2 weeks 

- breaks it up to make it a bit easier to pay. Now wit h t he biweekly payment option, you'll have 

loan paid on in 59 months, accelerate your equity build-up by $4,448. So would you like to pay the 

full 66 month term, or the 59 month term? 

Be sure to review the debit schedule and program fees. 

As you can see on the enrollment form, t here is a per-debit fee and a start up fee for enrolling in 

the program. These fees are actually deducted from your payments so there's no up-front cost. And 

the equity acceleration of $4,448 is net of all the fees. 

I want to point out one more t hing. In order for the payment to get to your lender on time, they 

wi ll debit a full payment on t his date (refer to t he enrollment fo:-m) and t hen your regular biweekly 

payments w ill start on t his date ~ere (again, refer to t he enrollment form). 

Congratulations! Please sign here and we'll also need a voided check to setup the automat ic debit s. 

They will be sending you a welcome packet in the mail that reviews all of this information for you. 
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ENROLLING CUSTOMERS 

It important that you follow these steps to ensu~e proper e:orollment in the Biweekly Payment Plan: 

(I) Enter Customer Information: 
Du:-ing the customer's enrollment, you will be prompted to enter the customer's banking det ails 

(accm;nt number and routing number) and the program start dates. 

(2) Review Program Details: 

Review tne debit dates with the customer and explain t hat they may still receive monthly statements 

or payment coupons; however they do not need to make the payments on their own. The biwee~ly 

plan will handle their payments for them. The statements or coupons they receive can simply be filed 

away. 

(3) Review the Enrollment Fee: 

Explain that although there is no up-front cost to enroll in the program. there is an enrollment fee 

that is deducted from the prepayments that are made while on the biweekly payment plan. Half of 

the first full debit is applied to this fee. 

( 4) Customer's Signature: 

Make sure the customer signs section 5 of the Enrollment Form. 

(5) Voided Check: 
Be sure to include a voided check along w ith the Enrollment Form. The enrollment form and voided 

check are required to ensure proper processing. 

(6) Fax Completed Form 
Fax the corr.pleted enrollment form and voided check back to 310-943-2304. 

Be sure to notify National Payment Network immediately if (I) loan information 

changes, (2) payment amount changes, or (3) customer is not approved. 

Please contact 888-744-2977 immediately and speak with a customer service 

representative. 

© 2007 Natio:1ai Payment Network. Inc PAGE 10 



CUSTOMER ENROLLMENT FO.RM 
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CUSTO.MER WELCOME LETTER 

Biweekly Pion Processing Dept 
PO Box 8025 
Redondo Beach. CA 90277-8025 

RE: 2006 Nlssan Alima 
Kenneth Jones 
1600 N Moin Street 
Anchorage, AK 00200 

Dear Kenneth Janes, 

Biweekly Plan 
*Please Review Information Carefully 

Yout' Clent 10 # 8045801 

Congroluloffons ond welcome to the Biweekly Plan for your 2006 Nissen Altima. Please review the important 
information below. If you hove any questions about your payments, please col1888-744-2977, 9om-5pm PST, M· 
F (loll free). Please do not coli the dealership where you purchased the vehicle, they w/U not hove any 
information regarding your payments. 

What is the Biweekly pjqo? 
This is the customized payment option you requested for your new 2006 Nissen Allimo. This payment option will 
buWd equity foster and reduce the term of the loon. 

What do I need to do? 
Once you receive your lint poymenl coupon or loon stoternent. please fox a copy to our processing center of 
(310) 943·2304 (24 lws/doy, 7 day5/week). Please write yow Ctrent 10 number of 8045801 on the fox. This 
information is needed to help ensure your payments ere processed correclly. 

Dot stilt need to m oil in ooyments? 
No. Instead of mailing in monthly payments. funds will be drafted outomoticolly from your bonk account. !211! 
tirsf full wf!!!dtqwql wf!! S!Gcuc on 313112096. Your biweekly withdrawals tor ha~ ol your monthly poymenl 
amount wil then continue every other Fridoy. (See the enclosed withdrawal schedule). 

Win J still receive monthtv statements? 
Yes. You will slil receive monthly payment statements and/or paymen t coupons. However. once your plan 
begins you do not need to make these payments-we wil handle that for you I 

What if my loon chqnges or is oak:l oft? 
Please contact Customer Support if your loon changes in any way (for example: lOon Is pold ott. refinanced. 
lender changes. payment amount changes. etc.) 

Tho nil: you again for enrolling your loon In the Biweekly Pion. 

Customer Support 
Notional Payment Network 
Biweekly Pion Processing Dept 
PH: Hl88·744-2977 (9am·5pm PST. M·F, toil free) 
FAX: 1-310.943-2304 
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OVERCOMI.NG. OBJECTIO.NS 

The foliowi:-~g is a coliection of the most co mmon customer objections. The responses p~ovided are 

proven, effective ways to overcome these objections. 

Could I just mail in extra payments to my loan by myself? 

You could, but the reason the Biweekly Payment Program is so successful, is that it provides a 

structured. d isciplined way to prepay yocr loan. Most people have every intention of prepaying 

their loa:-~, but never follow through. In fact, w it hout this payment option, less than 3% of 

A mericans say they w ill pay off their loan faster. and less than I% actually does. 

Why is there a transaction fee of $1.95 added to each debit? 

This fee covers the cost of processing your biweekly payments. They also perform extensive 

verification on your account to make sure that your payments are posting to your loan properly. 

Are the automatic withdrawals from my bank account safe? 

The institutions that debit funds from your bank account are trusted financial companies that have 

processed billion of dollars in aut omated funds transfers worldwide. 

How does the program pay off my loan faster? 

With the biweekly payment plan, they will debit half of your monthly payment amount every 2 

weeks. Because the debits go through every 2 weeks, there are actually 26 half payments each year. 

This is equal to 13 monthly payment amounts. In short, this means you'll be pr-epaying an extra half 

payment to your principal balance about every 6 months. This prepayment pattern is what pays off 

your loan faster, reduces t he interest charges. and bcilds your equity more quickly. 

Can I payoff my loan even faster? And eliminate even more interest charges? 

Absolutely. Simply cail the toll free customer support number and ask them to increase your payment 

amounts. You car. increase and decrease your payment amounts any t ime, free of charge. You can also 

send in extra payments on your own whenever you'd like. 

What if I need to stop the program or change my payment dates? 

No problem. s:mply call t he to ll free customer support number and they can make those changes for 

your rignt over the phone. Changir.g your payment dates or canceling the program is extremely simple. 
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USING THE O_NLINE CALCULATOR 

- Input the loan terms. E'lter the days to (lrst payment here. We recommend you 
do loans at 45 days to a llow time for co'lsumer to receive 

your welcome materials in the mail. 

Days to First Payment: 45 

Payoff your loan approximately 5 months fasterl 

{ 

Auto loan Amount: 
· · Effective Rate: 

Lo<:rl Payoff (months}: 
Payment: 

Eqvity Acceleration: 
Interest Savings: 

Equity & Interest Benefit: 
36 Months - Eqvity & Interest Benefit: 

Monlhlv Biweekly 
,--$2sroi ·J [_ ___ , ___ _ !_ _ _ _ 

r·-· s.ooo% -J 
L~ . . 6!J - 1 

$508.47 

$0 

$0 
$0 

$0 

7.37% 

55 

$256.19 

$2,108 

$425 

$2,532 

$1,515 

Build Equity faster • Payoff Loan Fosler 
Calcula1or shows estimalod figures; actual program benefrts. interes1 savings, term redu~ion, and payments wil v-ary. Depending on lhe loan 

terms, in some case• fees charged to borrower may eKceed the "Interest Sa"<ings'. The 'Equity Acceleration' refers to the estimated increased 
equity (after program fees) at tome of loan payoff when compared to standard monthly payments. The 'Equ~y & Interest Benefit' is not a total 

sa"<ings figura; it equ91s the sum of "Equ~y Acceleration' and "lrlterest Savings". The "Efective Rete' does not reflect program fees and is 
not an inlera•t ra1e or APR. 'Eirectil'& Rate' is calculatocl by applying the pan:ont decrease in intaro;t charges to the actual interet! rate. 

Debit Dates & Amounts 

Debit Option 1: First Full Debit Date: 6/16/2SX)6 Fun Debit Amourit: $510.42 

Biweeldy Debit Date: 6/30/2SX)6 Bi'-.veel<ly Amount: $256.19 } 
Debit Option 2: First Full Debit Date: 6/9/2006 FuU Debit Amount: $510.42 

Biweekly Debit Dote: 6(Z3/7SXJ6 Biweekly Amount: $256.19 

© 2007 National Payment Network, Inc 

After entering loan 
info, click here to 
calculate savings. 

Click here to view a 
customized savings 
report. 

Click here to launch 
the date selection tool 
(see below). 

Print a "take-home" 
welcome letter and 
give to customer. 

You have 2 options 
for start dates. Option 
one is the default date 
that prints on the 
enrollment form. 
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USING THE ONLINE REPORTING TOOLS 

The Online Reporting tools allow dealers to easily track en~ollment activity and commission payments. 

Simply select the appropriate rep or.: to view revenue that was earned in a prior month, a forecast of 

pending comm;ssions. and a total account summary of all accounts that have bee:-~ enrolled. 

The most important report is the Error Summary r-eport. This report shows all enrollme'1ts that were 

submitted with incorrect enrollment forms. For example, enrollment forms that are missing ~ank 

account information or social security numi:Jers will show up in this report. Simply contact customer 

support to provide the missing information so that the enrollment form can be properly processed. 

Total Accounts Summary 
•H~;c~a\Cor~-mn~or:l" 

.. Pet:_.-d!IIQ.C:0,1111.-Q!.i 

• rc.af Aesc..w;Ls St.:mmorv 

,_di>N.$.JA-11"0P't 

•ln·-vl.d10:Jur . .,-.ory 

Po!• •~o• r_~:~=: ;~lt~ j -

·-·.st ,· ·~~~t.~"'t" -=--·t-''"Si""i"'-· ~:--'t:-·· .. ·· ~._;'- ·,:J· -·--- .... -- • ----
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EXHIBITD 



NPN Biweekly Calculator Page 1 of2 

NATIO N AL PAYH!;NT 

!!e!:!l~£ 

I have been informed of the benefits of the Biweekly Pian. 

However,! DO NOT wish to take advantage of the program at this time. 

Signature: 

First monthly payment due to Lender: 04/24/2008 Deal date: 03110/2008 Days to First Payment 45 

-

Biweekly Plan Advantages 

Payoff your loan approximately 5 months taster! 

Monthly Biweekly 

Loan Amount: $19,117.51 ~leu lam 
- -- -.... ""·~ 

Interest Rate: 6.25% vtew repcr1s -- -

Loan Payoff (months}: 72 ~ 67 ! _ slrow da~cs 

Payment Amount $319.92 $159.97 ·welcome lett~r 
• ... • • ·~ .. j "" 

Interest Reduction: $0 $256 lease catculat~r 
I 

''VI • ... ... ~. 0 ~ 

Equity Acceleration (36 months): $0 $610 

Equity Acceleration {at payoff): $0 e 
dealer tools 

' . .--.. . -... . --

pnnt 
~ --- -

Debit Dates & Amounts 

Debit Option 1: First Full Debit Date: 04/0412008 Full Debit Amount: $321 .87 

httn://12.153 .160. 7 /non-calc/loanCalculator.htm ?waiver=ab 1244sss666&loszo=ab 1244sss6... 3/1 0/2008 



Biweekly Debit Date: 0411812008 Biweekly Amount: $161 .92 

Debit Option 2: First Full Debit Date: 03128/2008 FUI Debit Amount $321 .87 

BIWeekly Debit Date: 04/11/2008 Biweekly A~unt: $161 .92 

Build J:quity Faster .· Payott Loan Faster 

Important Terms and Definitions: The purpose of this program ts to accelerate the loan or Ieese payoff. This calculator 

shows estimated figures: actual program benefits, interest reduction, loan payoff (months). payment amounts, and other 

figures will vary. Interest Reduction Is not a total savings figure; In some cases the fees charged to borrower may exceed the 

Interest Reduction. Consumer Is responsible for ensuring lender applies any loan prepayments to prin<:Jpal balance to aeate 

interest reduction. Equity Acceleration Is not a total savings figure; it refers to the estimated dlffetenoe In loan balance when 

compared to standard monthly payments. 

e> 2007 National Payment Network, Inc 
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