utility could choose to compete with RESs for customers by
functionally separating its generation services functions from
its transmission and distribution functions. Such functional
separation is designed to ensure that the utility’s retail
generation services are not unfairly advantaged by superior
access to transmission and distribution system data and
customer information, but to otherwise permit the utility to
actively compete for energy supply customers.

Standards of Service. Establishing uniform basic standards of service is a
critical element of ensuring effective electricity competition. During 2000, the
Commission conducted a rulemaking proceeding to establish standards of
service applicable to electric utilities and ARESs. ComEd, other suppliers of
electricity, as well as consumer groups and governmental entities, worked
together in workshops sponsored by the Staff of the Commission to consider the
basic standards of electric service that should be required in the new competitive
environment in lllinois.

Through the workshops and hearings, the Commission established
standards that apply equally to electric utilities and to ARESs.
Standards established include requirements for billing information
to be provided to customers, accuracy and testing standards for
electric metering equipment, and provisions for responding to
customer complaints. The Commission’s standards ensure that a
consistent minimum level of customer protection and service is
provided to all electric customers in lllinois, regardless of the
supplier of their electric power.

Uniformity. During 2000, the Commission initiated a proceeding to determine
what, if any, changes to utilities’ delivery services tariffs should be ordered to
promote statewide uniformity of delivery services and related tariff offerings.
ComEd has consistently adhered to an approach that provides for greater
uniformity among business processes and delivery services tariffs of the Illinois
electric utilities where it is shown to be consistent with the rights of utilities and
where it makes sense considering both the benefits and the costs. ComEd
actively participated in workshops with Commission Staff and other market
participants, resulting in agreement on a number of delivery services tariff issues.
In addition, ComEd agreed to several measures that will enhance uniformity
between the delivery services tariffs of lllinois electric utilities and increase the
ease with which users may review ComEd’s delivery services tariffs.

Tariffs.

. Residential Rate Reduction. On June 17, 1998, ComEd filed
tariffs that effective August 1, 1998, reduced electric service rates
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to residential customers by 15%. From the effective date of the
rate cut through the end of 2000, ComE(d residential customers
have saved approximately $955 million. ComEd residentia
customers will benefit from an additional 5% rate reduction in
October, 2001.

transactions. In addition to appropriately reflecting the transfer of
ComEd’s génerating units to Exelon Generation, these
modifications wil] provide customers with more realistic hourly price
signals. The Commission approved these modifications on
February 21, 2001,

ComEd’s service territory.

Meter Services Tariffs. In accordance with the Commission’s order, ComEd
filed rates providing for this new service, which were considered and approved by
the Commission. ComEd met the Commission’s requirement that such service
be ready for provision by January 1, 2001,
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Iv. Information Required by Section 16-130.
Section 16-130(a)(1): Data on Customers Who Have Selected Delivery Services,

Section 16-130(a)(1) requires each utility to report data relating to the number of
Customers who have elected delivery services.

Tables B-1 and B-2 identify for 1999 and 2000, respectively, the tota| kilowatt-
hours delivered to delivery services customers, the customer revenue loss experienced
by ComEd as a resut of lost energy sajes and the total CTCs that ComEd collected. In
sum, in the last three months of 1999, ComEd delivery services Customers purchased
approximately 368,154,158 kWhs of electricity from RESs and ComEqg (through the
PPO). In 2000, delivery services Customers purchased 12,499,593 258 kWhs from

Page 19



Table A

Number of Customers
That Have Elected Delivery Services®

Rate RCDS Customer Class As of December 31,| As of December 31, | Additions during
1999 2000 the Month of
January, 2001
With Only Watt-hour Only Meters 217 592 178
0 kW to and including 25 kW 717 1595 271
Over 25 kW to and including 100 kW 1575 2945 380
Over 100 kW to and including 400 kW 1217 2389 169
—|Over 400 kW to and including 800 kW 581 1026 22
Over 800 kW to and including 1,000 kW 91 200 18
Over 1,000 kW to and including 3,000 174 518 17
kW
Over 3,000 kW to and including 6,000 74 166 4
kW
Over 6,000 kW to and including 10,000 26 38 1
kW
Over 10,000 kW 24 41 0
Railroad 0 0 0
Pumping 19 20 5
Fixture-included Lighting 2 0 0
Street Lighting — Dusk to Dawn 0 0 0
Street Lighting — All Other Lighting 3 0
TOTALS 4717 9533 1065

® Given the various steps in the enroliment process, there are potentially many ways to report the number
of customers that have elected delivery services. ComEd’s reporting methodology captures the total
number of customers that have selected service from a RES or under the Power Purchase Option. That
number includes customers that are active with their new supplier and those that are awaiting actual
switch to a new supplier. The number does not include customers that have rescinded their request to
switch, or requests that ComEd, for one reason or another, has rejected. If a customer has switched
suppliers several times, that customer is included only once. ComEd believes that this method of

reporting best identifies the number of customers that have selected delivery services.
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Table B-1
Revenue Losses and Tran

Collected from Delivery Services Customers in 1999

sition Charges

By RCDS Customer Class’
Rate RCDS Customer Class Delivered Revenue Loss® Revenue from
Energy (kWh) Transition
Charges’

With Only Watt-hour Only Meters 46,060 172 1,7;’
0 kW to and including 25 kW 642,572 12,938 15,384
Over 25 kW to and including 100 kW 17,593,124 670,292 172,073
Over 100 kW to and including 400 kW 36,910,828 1,299,041 461,837
Over 400 kW to and including 800 kW 85,826,679 3,160,818 560,482
Over 800 kW to and inc]uding 1,000 kW 13,220,065 421,347 193,935
Over 1,000 kW to and including 3,000 kW 41,864,576 1,105,390 702,325
Over 3,000 kW to and including 6,000 kW 38,501,886 1,418,241 537,293
Over 6,000 kW to and including 10,000 kW 32,708,493 1,030,418 406,233
Over 10,000 kW 98,555,730 1,867,255 522,246
Railroad 0 0 0
Pumping 2,250,261 87,332.63 25,023
Fixture-included Lighting 33,884 1,693 386
Street Lighting — Dusk to Dawn 0 0 0
‘&reet Lighting — All Other Living 0 0 0

TOTALS 368,154,158 $11.074.938 $3.598,955

7 The caiculations set forth in Tables B-1 and B

2000,

-2 were derived from customer bills issued in 1999 and

For customers with a customer class or group CTC, the revenue losses in Tables B1 and B-2 are
calculated by taking the average bundled base rate revenue for each customer Class from the
et

Determination of CTC (Exhibit B, Attachment 4) filed with the Commissi
by the kWhs delivered in 2000 supplied, les
actual base rate révenue includes revenue fro
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Table B-2

Revenue Losses and Transition Charges
Collected from Delivery Services Customers in 2000

By RCDS Customer Class
Rate RCDS Customer Class Delivered Energy | Revenue Loss Revenue from
(kWh) Transition Charges

With Only Watt-hour Only Meters 2,457,828 32,396 93,208
0 kW to and including 25 kW 31,332,663 536,549 857,878
Over 25 kW to and including 100 411,569,843 12,468,629 5,598,229
kW
Over 100 kW to and including 400 966,586,930 28,207,890 14,132,302
kW
Over 400 kW to and including 800 1,845,317,876 49,774,228 17,124,029
kW
Over 800 kW to and including 1,000 493,748,842 12,424,926 6,888,625
kW
Over 1,000 kW to and including 2,327,492,912 58,029,453 31,793,428
3,000 kW
Over 3,000 kW to and including 2,294,060,742 62,767,456 29,102,336
6,000 kW
Over 6,000 kW to and including 1,271,384,706 36,719,317 16,839,169
10,000 kW
Over 10,000 kW 2,816,714,226 61,486,847 28,817,540
Railroad 0 0 0
Pumping 37,934,392 1,294,365 469,550
Fixture-included Lighting 992,298 23,531 12,288
Street Lighting — Dusk to Dawn 0 0 0
Street Lighting — All Other Lighting 0 0 0

TOTALS 12.499,593.258 $323,765,587 $151,728,582
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B. Section 16-130(a)(2): Steps Taken to Mitigate and Reduce Costs.

Section 16-130(a)(2) requires each utility to describe “any steps taken . . . to
mitigate and reduce its costs.” Utilities must detail the “steps taken during the preceding
calendar year and a summary of steps taken since the effective date of this amendatory
Customer Choice Law of 1997 . . . including, to the extent practicable, quantification of
the costs mitigated or reduced by specific actions taken by the electric utility.”

The following section sets forth the major efforts that ComEd has undertaken to
reduce and mitigate costs since December 1997. Cost reduction and mitigation are
necessary and ongoing processes throughout ComEd because (1) the Customer
Choice Law allows utilities to recover through CTCs only a portion of the costs that may
be unrecoverable as a result of the transition to a competitive supply of electric power
and energy, and (2) customer expectations and new reliability requirements under the
Customer Choice Law are creating substantial cost pressures. Accordingly, this report
does not purport to capture each and every activity that has reduced or mitigated costs.

ComEd’s Year 2000 Cost Reduction Activities.
Unicom Merger With PECO

On October 19, 2000, Unicom and PECO received approval from the Securities
and Exchange Commission under the Public Utilities Holding Company Act of 1935, the
last necessary regulatory approval, to complete their merger to form Exelon
Corporation. The companies finalized the merger on October 20, 2000.

Upon completion of the merger, PECO and ComEd became the principal utility
subsidiaries of Exelon. This result was achieved by a mandatory exchange of the
outstanding common stock of PECO for common stock of Exelon and a subsequent
merger of Unicom with and into Exelon wherein holders of Unicom common stock
received 0.875 shares of Exelon common stock plus $3.00 in cash for each of their
shares of Unicom common stock. The merger transaction will be accounted for as a
purchase of Unicom by Exelon.

Based on the terms of the merger, Unicom repurchased approximately $1 billion
of its common stock prior to the consummation of the merger transaction. Consistent
with Unicom’s repurchase, in January 2000, ComEd physically settled the forward share
repurchase arrangements it had with Unicom for the repurchase of 26.3 million ComEd
common shares based on the aggregate market value of the shares under the
arrangements. In 1999, net unrealized losses of $44 million (after-tax) were recorded
related to the arrangements. The settlement of the arrangements in January 2000
resulted in a gain of $113 million (after-tax), which was recorded in the first quarter of
2000. The settiement of the arrangements resulted in a reduction in ComEd’s
outstanding common shares and common stock equity, effective January 2000. During
the first quarter of 2000, ComEd repurchased an additional 4 million of its common
shares from Unicom. Approximately $1.1 billion of proceeds from the 1998 issuance of
transitional trust notes were used to fund the stock repurchases.
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The principal benefits of the merger for lllinois customers will be the continued
transition of ComEd toward operations in a competitive marketplace, the formation of a
new company with significant financial and managerial resources to insure reliable
electric service and a new structure that will support greater management attention to
the operation of ComEd’s transmission and distribution systems.

The combined companies expect to achieve cost savings primarily from
eliminating duplicate corporate and administrative positions and programs and
achieving efficiencies in operations, business processes and purchasing. Also, as a
result of the combination, ComEd and PECO expect to achieve revenue enhancements.

a) Improved Nuclear Generating Station Performance.

ComEd’s nuclear generating stations continued strong operating performance in
2000, achieving an all-time ComEd record aggregate capacity factor for the second year
in a row. Such factors in 2000 and 1999 were 94.5% and 89.4%, respectively. Seven
of ComEd’s ten units were refueled in 2000 with an average outage time of just less
than 19 days compared to an U.S. average of 39 days in 2000. The year 2000
production level included a summer capacity factor of 98.1% compared to 96.9% in
1999 and 75% in 1998. Nuclear net generation increased to 79,429,000 MWhs in 2000,
an increase of 7.8% over 1999. Nuclear fuel costs decreased to $4.76 per MWh in
2000 compared to $5.16 per MWh in 1999.

Workforce Reductions.

ComEd's workforce declined again in 2000 from 14,245 employees at year-end
1999 to 13,624 at year-end 2000, a reduction of 621 employees, including 214
attributable to the merger between Unicom and PECO. ComEd attributes the other
workforce reductions to retirement, attrition, etc. in the ordinary course of business.

Redemption of Securities with Proceeds from Transitional Funding Instruments.

Article XVIII of the Public Utilities Act creates a significant opportunity by allowing
a utility to refinance a portion of debt and equity with securities that are supported by a
portion of its future revenues. On July 21, 1998, the Commission entered an order
under the Public Utilities Act approving the issuance of up to $3.4 billion of such
securities by ComEd. In December 1998, ComEd issued $3.4 billion of asset-backed
securities at an average interest rate of 5.57%. As of March 15, 2000, ComEd has
redeemed the following using the proceeds from the asset backed securities (in
millions):

Short-term debt $ 500
Long-term debt 1,101
Preference Stock 607
Common Stock 1,104
Total: 3312




Exhibit C, attached to this report, identifies the securities that ComEd redeemed
and the expenses associated with the redemption. ComEd estimates that it will realize
annualized interest savings of $50 million from refinancing the debt and preference
stock redemptions with lower cost asset-backed securities.

b) Increased Off-System Sales.

On October 1, 1999 approximately 41,000 of ComEd's non-residential customers
became eligible to choose open access. As reported in Section IV(A) of this report,
9,533 customers had elected delivery services (i.e. a new supplier or ComEd’'s PPO) as
of December 31, 2000. Based upon customer bills issued in 2000, the customers who
selected suppliers other than ComEd purchased approximately 7,865,353,861 kWhs of
energy. ComEd took steps to sell on the wholesale market the energy that it would
have supplied to those customers. Based on the average revenue per kWh for off-
system sales for the year 2000, ComEd estimates that the “freed-up” energy sales
totaled approximately $208 million. As of the date of the ComEd/PECO merger, the
wholesale trading business is handled by Exelon Genco.

ComkEd’s Year 2000 Cost Mitigation Activities.

The transition to competition in some cases has created new costs and, in other
cases, has exerted upward pressure on existing costs. ComEd’s year 2000 operating
and maintenance expenses associated with its transmission and distribution system
increased by $54 million and capital expenditures increased by $277 million compared
to 1999. Operating and maintenance expenses and capital expenditures had increased
$77 million and $182 million, respectively, in 1999 compared to 1998. Such increases
are primarily due to ComEd’s intensive efforts to improve the reliability of its
transmission and distribution systems. In addition, ComEd expended approximately
$18 million in 2000 for the continued development and implementation of information
systems and business processes and procedures to ensure that all eligible customers
receive non-discriminatory access to ComEd’s delivery services. The Company spent
$45 million in 1999 on such systems, processes and procedures.

Summary of Savings and Cost Mitigation Activities Since 1997.

For 1998, 1999 and 2000 ComEd reported a number of cost saving and
mitigation initiatives. These included the sale of its fossil generating plants, increased
off-system sales, closure of the Zion Nuclear Station, discontinuation of certain
regulatory accounting practices, improved generating performance, issuance of asset-
backed securities, workforce reductions, and the implementation of a new financial
system. Because of offsetting expenses, increased revenues, and other variables, the
cost savings attributable to these activities are difficult, if not impossible, to calculate.

Section 16-130(a)(3): Steps Taken Under Sections 5-104, 7-204, 9-220, and 16-111.

Section 16-130(a)(3) requires utilities to describe actions taken under Sections 5-
104, 7-204, 9-220, and 16-111 of the Public Utilities Act, and to describe the costs or
benefits experienced by customers as a result of those actions. Briefly, those sections
relate to the following actions: Section 5-104 concerns depreciation accounts kept by
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3. Section 7-204.
ComEd took no steps under Section 7-204 in 2000.

4., Section 9-220.
ComEd took no steps under Section 9-220 in 2000.

Section 16-111.

Company’s overall costs and revenues.

Sale of Office/Commercial Building,
Description of Action Taken,

In May 2000, ComEd sold an office/commercial building, located in Chicago,
Cook County, Hiinois. The bargain sale agreement price of $100 provided ComEd g
charitable contribution of approximately $4.8 million resulting in an expected reduction
of approximately $1.9 million in the amount of taxes ComEd will have to pay for the year
2000. ComeEd filed a notice of the sale, pursuant to Section 16-11 1(g), with the
Commission on February 10, 2000,

Effective Date of the Action.
The sale closed on May 31, 2000.
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Annual Savings or Additional Charges Realized by Customers from Actions Taken.

Customers have realized no savings or additional charges as a result of the
transaction.

The Accumulated Impact on Customers.
None.

Summary of the Method Used to Quantify the Impact on Customers.
Not applicable.

Assignment of Receivable.
Description of Action Taken.

In January 2001, ComEd sold and assigned to ABB Energy Capital L.L.C. the
right to receive 10 annual payments of $1,442,144 in return for a cash payment of
$10,183,875 less $7,500 for legal fees. The annual payments related to energy
conservation services that ComEd provided to the Department of Energy at Fermi
National Accelerator Laboratory in Batavia, lliinois. ComEd filed a notice of the
assignment, pursuant to Section 16-111(g), with the Commission on November 1, 2000.

Effective Date of the Action.
The assignment was completed on January 12, 2001.

Annual Savings or Additional Charges Realized by Customers from Actions Taken.

Customers have realized no savings or additional charges as a resulit of the
assignment.

The Accumulated Impact on Customers.
None.

Summary of the Method Used to Quantify the Impact on Customers.
Not applicable.

Transfer of Portion of Promissory Note to Affiliate.
Description of Action Taken.

In November 2000, ComEd transferred to Exelon Corporation, its parent
Company, the principal amount of $850 million of a promissory note from Unicom
Investment Inc. (“Ull") bearing a total principal amount of approximately $2,209 million.
The promissory note was received from Ull in connection with the sale of ComEd’s
fossil plants to Edison Mission Energy in December 1999. In consideration for the
transfer, Exelon remitted to ComEd approximately 19,940,000 shares of ComEd
common stock. ComEd filed a notice of the transfer, pursuant to Section 16-111(g),
with the Commission on October 27, 2000.

Effective Date of the Action.
The transfer closed on November 27, 2000.
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(3) Annual Savings or 4 dditional Charges Realized by
Customers Jrom Actions T, aken.
Customers have realized no savings or additiona| charges as a result of the
transaction.

The Accumulated Impact on Customers.
None.

Summary of the Method Used 0 Quantify the Impact on Customers.
Not applicable.

Transfer of Generating Assets and Wholesale Marketing Business.
Description of Action Taken,.

On May 22, 2000, pursuant to Section 16-11 1(g), ComEd filed notice of its intent
to transfer to g subsidiary of ComEd, all of itg nuclear generating assets, together with
certain related assets and obligations, and jts wholesale marketing business, including
any and all real and Personal property used to conduct that business, and to exchange
the stock of such subsidiary for the common stock of ComEg held by Exelon
Corporation, thereby making such Subsidiary a direct Subsidiary of Exelon. The assets
of such subsidiary were ultimately transferred to Exelon Genco in exchange for ComEq
common stock. In connection with the transfer, ComEd has entered into varioys
agreements with Exelon Genco including a PPA. Under the terms of the PPA, ComEqd
will obtain all of jts power supply from Exelon Genco through 2004, except for power
that ComEd is required to purchase elsewhere under applicable law. In 2005 and 2006,
ComEd will obtain all of its power supply from Exelon Genco, up to the Capacity of
ComEd’s transferred nuclear generating plants. The energy prices under the PPA for
the years 2005 ang 2006 will be determined prior to 2005. ComEd will obtain any



and financial risks associated with ComEd’s former nuclear stations. By relocating the
generation and wholesale marketing businesses, and shifting the associated risks to
Exelon Genco, the transfer is a further significant step in restructuring ComEd’s
operations to both facilitate and adapt to the development of competitive retail and
wholesale markets.

Effective Date of the Action.
The transfer was substantially completed on January 12, 2001, with an effective
date of January 1, 2001.

Annual Savings or Additional Charges Realized by Customers from Actions Taken.

Although there have been no direct savings or charges realized or borne by
customers, the transfer will materially advance the development of competition for the
sale of electric power and energy in lllinois.

The Accumulated Impact on Customers.
Presently none.

Summary of the Method Used to Quantify the Impact on Customers.
Not applicable.

Transfer of Assets and Liabilities to Exelon Genco.
Description of Action Taken.

In its order in Docket No. 00-0369 & 00-0394 Cons., dated August 2000, the
Commission approved the transfer of ComEd’s nuclear generating station assets,
nuclear decommissioning trusts and wholesale marketing assets, as described in its
May 2000 Section 16-111(g) notice. In addition to the transferred assets and liabilities
described in the May 2000 notice, ComEd also transferred to Exelon Genco (through
the transactions described in the May 2000 notice) certain other assets and liabilities
related to the operations of its generation resources and wholesale marketing. Such
transfers to Exelon Genco from ComEd included working capital. The transfer also
included an accounts payable from ComEd to Exelon Genco as compensation for the
current liabilities transferred to Exelon Genco. The net transfer amount is included in the
common stock exchanged as described above under the May 2000 notice. ComEd filed
notice of the transfer on December 1, 2000, pursuant to Section 16-111(g).

Effective Date of the Action.
The transfer was substantially completed on January 12, 2001, with an effective
date of January 1, 2001.

Annual Savings or Additional Charges Realized by Customers from Actions Taken.

Although there have been no direct savings or charges realized or borne by
customers, the transfer will materially advance the development of competition for the
sale of electric power and energy in lllinois.
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The Accumulated Impact on Customers.
None.

Summary of the Method Used 1o Quantify the Impact on Customers.
Not applicable.

Transfer of Assets and Liabilities to Exelon Business Services Company.
Description of Action Taken,

On December 1,2000 ComE( filed notice pursuant to Section 16-11 1(g) of its
intent to transfer to an affiliate, Exelon Business Services Company (“BSC”), certain
assets and obligations used to conduct that business. BSC, created as part of the
restructuring of Exelon Corporation, provides ComEd with a full range of services
previously performed by ComEd such as legal, human resources and financig| services.
The transfer to BSC includes personal property (computers and equipment, etc.), cash
and accounts payable. The net transfer is expected to result in g ComEd notes payable
to BSC of approximately $82 million. The net transfer amount is not yet finalizeq.

Effective Date of the Action.

The transfer was completed on January 12, 2001, with an effective date of
January 1, 2001.

Annual Savings or Additional Charges Realized by Customers Jrom Actions T, aken.
Altho

ugh there have been no direct savings or charges realized or borne by
Customers, the transfer will Materially advance the development of competition for the
sale of electric Power and energy in linois.

The Accumulateq Impact on Customers.
None.

Summary of the Method Used 1o Quantify the Impact on Customers.
Not applicable.

non-bypassable charges, constituting “instrument funding charges” as defined in
Section 18-102 of the Public Utilities Act, On December 16, 1998, ComEqg, through
trusts established as Special Purpose Entities, issued $3.4 billion of Transitiona|
Funding Trust Notes at an average interest rate of 5.57%. The notes carry varioys
maturity dates from March 2000 through December 2008. In accordance with the
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multiplied by the revenue per kilowatt-hour, adjusted (a) to rémove charges added to
customers’ bills pursuant to Sections 9-221 ang 9-222 of the Public Utilities Act, during
the twelve months ending December 31, 1996, and (b) for the reductions required by
Section 16-11 1(b) and the mitigation factors contained in Section 16-102. Utilities must

ComEd are as follows:
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Table C

Section 16-130(a)(5)
Base Year Sales Calculation
(000°s except per kWh data)

1996 Base Year| 1996 Base 1996 Base 1996 Base 1996 Base
kWh Year Year Sales'® Year Sales Year Sales
Revenue per Adjusted for | Adjusted for
$/kWh Rate Cut'®!! | Rate Cut and
Mitigation
Factor'® !
Residential 22,579,016 0.1072) $2,420,250 $2,268,073] $2,057,213
Small Commercial &
Industrial 25,390,365 0.0789 2,003,802 2,003,802 1,984,704
Large Commercial &
Industrial 24,102,358 0.0568 1,369,241 1,369,241 1,326,482
Public Authorities 7,414,836 0.0643 476,726 476,726 476,518
Railroads 427,891 0.0702 30,051 30,051 30,051
TOTALS 79.914.466 0.0788 $ 6,300,070 $6.147.893 $ 5,874,968

"% These calculations exclude Sections 9-221 and 9-222 (Municipal Gross Receipts and PUR) and include
1996 Fuel Adjustment Clause charges.
" The calculations for 1998, 1999 and 2000 are adjusted for the Section 16-11 1(b) Residential Rate

Reduction of 15% effective August 1, 1998. The 1999 and 2000 calculations are adjusted for the

mitigation factors contained in Section 16-102, effective October 1, 1999. The mitigation factor is based
upon the actual factors included in transition charges billed to delivery services customers in 1999 and
2000. The adjustment for the mitigation factor represents the actual revenue reduction due to the
mitigation factor associated with customers who were subject to a CTC in 1999 and 2000.
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Section 16-130(a)(6): Adjusted Base Year Sales Calculation,

Under Section 16-130(a)(6) utilities must report Base Year Sajes described in
Section 16-130(a)(5) adjusted for growth in the utility’s service territory, as we|| as the
other adjustments described in Section 16-1 30(a)(5). Those Calculations are as follows:

Table D
— Section 16—130(a)(6)
Adjusted Base Year Sales Calculation
(000°s)

Adjusted for
1996-1998 1.0ad Growth

Adjusted for
1996-1999 Load Growth

Adjusted for
1996-2000 Load Growth

1996 Base 1996 Base 1996 Base 1996 Base 1996 Base
Year Sales!? Year Sales Year Sales!? Year Sales Year Sajeg
Adjusted for Adjusted for Adjusted for
- Rate Cuyt!'0 Rate Cut Rate and
1 and Mitigation
Mitigation Factor!0- 11
- Factor'0 11

- | Residentia] $2,566,286 $2,542,094| ¢» 160,780 M $2,186,432
Small
Commercia] & 2,298,526 2,297,652
"| Industria]

Large

Commercig] &

2,291,689

1,365,874 1,365,874 1,276,734 | 1,319,041

Industria]
Public Authorities 480,541 480.541 498 669 498.659
m 28,628 28,628

TorALs $6,574,381 $6,413.021 $6,644,651 $6,261.460 $6,809.984 $6,359.542

1,361,560

Railroads
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Section 16-130(a)(7): Total Revenue and Net Income.

Section 16-130(a)(7) requires utilities to report the total revenue and net income
for 1997, 1998, 1999 and 2000 that the utility reports or will report on Form 1 to the
Federal Energy Regulatory Commission. That information for ComEd is as follows:

2000 1999 1998 1997
Revenue $6,970,728,656  $6,766,892,026  $7,135,879,302  §7,073,086,936
Net Income (Loss) 731,684,670 622,727,895 594,206,042 (773,772,576)

Section 16-130(a)(8): Consideration Received by Utility from Sales of Generating Plants in
Excess of Net Book Cost to Non-Affiliated Third Parties.

Section 16-130(a)(8) requires utilities to report any consideration in excess of
“net book cost” received from a sale of any generating plant made after December 16,
1997, to a non-affiliated third party.

ComEd received no consideration in 2000 that is reportable under Section 16-
130(a)(8).

Section 16-130(a)(9): Consideration Received by Utility from Sales of Generating or Other
Significant Assets to Affiliated Interests.

Section 16-130(a)(9) requires utilities to report any consideration received from
certain sales or transfers during the year to an affiliated interest of generating or other
plants.

ComEd received no consideration in 2000 that is reportable under Section 16-
130(a)(9). However, as described above in Section 1V(C)(4)(d) and (e), ComEd
completed the transfers of its generating assets and wholesale marketing business to
Exelon Genco in January 2001.

Section 16-130(a)(10): Consideration Received by Affiliated Interests from Sales of Certain
Generating Assets to Non-Affiliated Third Parties.

ComEd affiliated interests received no consideration in 2000 that is reportable
under Section 16-130(a)(10).

Section 16-130(a)(11): Summary Account of Expenditures for Transmission and
Distribution Projects, Programs and Improvements.

Section 16-130(a)(11) requires utilities to provide a summary account of those
expenditures made for projects, programs, and improvements outside the corporate
limits of any municipality with 1,000,000 or more inhabitants relating to transmission and
distribution.

In 1999, ComEd spent approximately $670 million on transmission and
distribution projects outside the corporate limits of Chicago. This figure includes $258
million spent on operation and maintenance projects, such as vegetation management
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In 2000, ComE(d spent approximately $948 million on transmission and
distribution projects outside the Corporate limits of Chicago. This figure includes $309
million spent on Operation and maintenance projects, such as vegetation Mmanagement
and repair and replacement: ang $639 million spent for capital installation projects, such

as capital Investments, infrastructure expansion and reliability enhancing projects.
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EXHIBIT A

ComEd nonresidential customers can choose their own
Suppliers

NEWS SUN STAFF REPORT
1/01/01

Non-residential ComEd customers will be eligible to choose their electricity suppliers in
the new
year.

ComEd said the third and final phase of free choice actually began Sunday when all of its
300,000 non-residential customers would be able to purchase their power from suppliers
other than ComEd.

The free choice began Oct. 1, 1999 for major businesses. Small businesses were eligible
through a lottery process. But Sunday marked the day when all businesses became
eligible to choose their own suppliers. As of Dec. 28, ComEd said about 9,500 of its
customers had exercised their right to choose a new supplier.

"ComEd fully supports restructuring of the electricity industry in Illinois and has been
steadily working to facilitate a smooth and knowledgeable transition for Illinois
electricity customers," said Arlene Juracek, vice president of regulatory and strategic
services.

Free choice was made possible in 1997 when the Illinois General Assembly enacted "The
Electric Service Customer Choice and Rate Relief Law." The legislature, however, chose
a phased-in approach which began in 1999 to ensure a workable transition from regulated
to competitive power markets.

Under the law residential customers will be eligible to choose their own suppliers
beginning in May 2002.
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"I'd say it has gained momentum over time," said Arlene Juracek, vice president of
regulatory and Strategic services for ComEd Energy Services. "] think we've had a
healthy showing compared to others in Pennsylvania or California."

As of Monday, al] businesses regardless of size will be able to choose a power generation
firm. Included in that group will be hon-residential users such as governmental and non-
profit organizations,

businesses, or about 14 percent of a] eligible large businesses, have exited ComEd for 3
competitor,

Although that may seem modest, Juracek said that represents about 50 percent of all
kilowatt hours generated by the company.
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College Briefs

Posted on Tuesday, November 28,2000
Daily Herald

New electricity contract might yield big savings

Oakton Community College may save about $100,000 a year with a new electricity
contract, a college administrator says.

The board of trustees for the Deg Plaines-based college approved 3 10-year, $7.95 million
contract Tuesday with Enron Energy of Houston to provide electricity Starting in January.
The power will be carried over ComE( lines.

"They're able to provide savings for 1( years," said David Hilquist, Oakton's vice
president for business and finance,

Oakton board Trustee Jeanne Kriechbaum expressed misgivings about the college signing
such a long-term contract. "I'm not much of a risk taker," she said.

But Hilquist said the Enron contract 1s worth the long-term commitment. Enrop js the
largest supplier of £as and electricity in the United States and has annual sajes of $40
billion, he sajd.

Its area clients include the Chicago Catholic Archdiocese, Lucent Technologies, O'Hare
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CITY JOINS SUBURBS, AGENCIES IN ELECTRICITY
PURCHASE

By Jill Blackman, Tribune Staff

Writer.

Published:- T; uesday, July 18, 2000
Section: METRO, Chicago Tribune
Page: 1

The City of Chicago and 47 local government bodies wil] Jointly buy electricity from a
single provider, making them the nation's largest non-utility purchaser of renewable
power, officials announced today.

"We believe the agreement will save taxpayers millions of dollars and contribute to 3
cleaner environment," Mayor Richard Daley said at a News conference at the Jardine
Water Purification Plant, 1000 E. Ohio St., a major user of electrical power.

Daley said the group is soliciting proposals from the 13 licensed power providers in
Ilinois and that the provider must lower costs for each member as well as generate 20
percent of the power from clean renewabe Sources, such as solar or wind energy.

next year.

"This was made possible through the deregulation of the electric power industry which
took effect in 1997, Daley said. "Unti] then, loca] governments had no chojce of power
providers because ComEd had 3 monopoly."

"The most compelling reason for any local government to participate in this program is to
Save taxpayer dollars," said Northbrook Village President Mark Damisch, "Whether
We're pumping water in Chicago or lighting streets in the suburbs, we owe it to our
residents to use their tax dollars wisely."
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SAVINGS EXPECTED BY JOINING POWER
ALLIANCE

David Sharos.

Published: Friday, July 7, 2000
Section: Trib West, Chicago Tribune
Page: 4

The Bartlett Village Board has agreed to join a 71 -community consortium and the City
of Chicago in a local government electric power alliance that would allow the village to
buy power at rates at least 7 percent below current costs, with potential savings as high as
20 percent.

Administrative Assistant Chris Hostetler said the village spends $500,000 a year on
electricity.

"If the village were to participate in the proposed joint purchase, the village could expect
a savings anywhere from $35,000 to $100,000 in one year." Hostetler said.

Trustee Tom Floyd expressed concerns about the village being required to buy a certain
number of kilowatts per year and wondered whether the free ComEd service the village

receives would be affected.

"This plan lets you use what you need. Because it's such a large consortium, there's no
predicting required," said Paula Schumacher, assistant to the village administrator.

Service is expected to begin Jan. 1, 2001, and the contract with service providers is
expected to last at least three years.
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FERC OKAYS COMED INTERCONNECTION PLAN;
MASSEY CALLS FOR A STANDARD

Electric Utility Week
5/01/00

The Federal Energy Regulatory Commission last week approved a Commonwealth
Edison proposal that makes it easier for outside-system generators to connect to the
utility's transmission network.

The revisions to ComEd's open-access transmission tariff will codify the process for
generators requesting transmission and the criteria ComEd will use to evaluate the
requests (Docket No. EROO- 1 820). ComEd's territory has become a hotbed of
announced merchant plant activity and in June, the utility developed a map of several
sites where new generation would be best suited.

With all the merchant activity in other areas of the country, primarily New England,
Commissioner William Massey noted that interconnection to the grid has become an
increasingly important policy area for the commission. Other transmission owners
should follow ComEd's example, he said. "This is another critical step to rational
interconnection policy."

At some point, however, FERC should consider establishing an industry standard for
utilities to
follow, he said, repeating a call he has made before.

Independent power producers have been prodding the commission to develop uniform
interconnection procedures, and FERC recently clarified a policy that generators hooking
up to the grid should not also have to take transmission service (EUW, 20 March, 20).

At the meeting last week, Commissioner Curt Hebert disagreed with Massey's call for
other transmission owners to file interconnection plans--Entergy now has one pending--or
for FERC to establish some national standards. Instead, utilities should move toward for-
profit transmission companies, which would solve all of the interconnection problems, he
said. "A transco loves requests for interconnection," Hebert said. "With power flows its
bread and butter, the more interconnections, the merrier." It should be the "pull of profits,
not the clutch of regulators" that set market standards, he said.

Chairman James Hoecker was ambivalent about a national standard, but said he does like
the implications of ComEd's application. "It's a subtle but important change in the way
transmission owners view independent generators: as customers," he said. "What a
concept.”
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POWER PRICES

Crains’s Chicago Business
5/1/00

ICC approves new rate-setting rules

The Illinois Commerce Commission late last week approved rules supported by
Commonwealth Edison Co. that change the way the market price of electricity is set
under a deregulation scheme that allows businesses to pay deregulated power rates
without switching to a competing electricity supplier. The rule changes, backed by most
of ComEd's competitors, are aimed at averting a situation this summer in which most
businesses that already had switched to outside electricity providers were planning to
return to ComEd because the price of its state-mandated, deregulated product was
artificially low.
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Users take charge
Businesses save by switching energy

providers

Crain’s Chicago Business
April 24, 2000
By Lisa Bertagnoli

"ComEd worked well with us over the Years to save money in the regulated market," says
CEO Barry MacLean. "we wanted to work with them, but we have to take advantage of
this environment. "

"I'm not slamming ComEd, but the information exchange can be tedious," says Thomas
Keaty, director of mechanical operatjong for TrizecHahn Office Properties Inc. in
Chicago. TrizecHahn's attorney, who specializes in Cnergy, was instrumental in getting
the documents, Mr. Keaty says.

Companies searching for new providers also must understand power contracts, which is
N0 small feat, says Craig Sieben, president of Sieben Energy Associates LLC,a Chicago-
based consulting firm, "Most people have never seen a contract before, and the devil is
in the details," he says,

Those who have been there also advise getting an early start on deregulation, Brookdale
Living Communities Inc, a Chicago-based manager of retirement COmmunities, began

In addition, customers must understand what deregulation means. Viewing electricity as
4 manageable €Xpense, instead of g fixed one, will take education and time, Mr. Sieben
says: "This is stj]] Very new and mysterjous. "
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A consultant helped remove some of the mystery at MacLean-Fogg, says Controller Paul
Thomas. Mr. Sieben, MacLean's consultant, helped him understand the deregulation
timetable, the formulas for savings and other details, Mr. Thomas says. "There are all
sorts of quirks you have to pay attention to," he says - among them different riders that
dictate what sort of power a company may buy.

For instance at one plant, the company was able to take advantage of "rider 25," a feature
of electricity service under which companies can install special equipment to use
electricity to heat a space. Exercising this provision will enable MacLean-Fogg to save
17% on electricity at that plant.

Custom contracts

Contract length may prove a sticky matter for companies wishing to switch. MacLean-
Fogg, for instance, received what looked like a good offer from Enron Energy Services.
The Houston-based provider offered five-year contracts with what Mr. MacLean calls an
"attractive" upfront cash payment. Enron, a national company, also could have
eventually handled the 18 MacLean-Fogg facilities around the country.

The savings, however, dissolved "when you got into the details,” Mr. MacLean says. The
manufacturer ended up signing 12-to-18-month contracts with MidAmerican Energy,
Blackhawk Energy Services LLC and New Energy Midwest LLC for five of its six
Chicago-area plants. (A sixth plant, in Richmond, will qualify for deregulation in June.)

Indeed, companies with multiple locations needn't sign up with only one provider. After
sending out 11 requests for proposals, Mr. Keaty chose Peoples Energy Services Corp. to
provide electricity to the Sears Tower and Cilco for 10 and 120 S. Riverside Plaza. In
June, Mr. Keaty will probably choose the power purchase option, the money-saving deal
for ComEd customers (see related story, this issue), for a fourth building at 2 N. LaSalle
St.

Mr. Keaty, like the executives at MacLean-Fogg, was more comfortable with a short-
term contract; in the case of the Sears Tower, TrizecHahn inked a 16-month contract that
will result in energy savings of 8% to 11%.

A long-term relationship with Enron, however, works well for Brookdale and its seven
Chicago-area properties. The company signed a 10-year contract that promises 10% off
1999's energy prices for the life of the contract, says Stephan Beck, senior vice-president
of operations at Brookdale. The result is $1.7 million in energy savings over the next
decade, he says.

Mr. Beck did build some flexibility into the contract, a move he thinks is important

because the market is new. The first five years are fixed, and the second five years are
priced according to an index. Brookdale can also renegotiate the contract after five years.
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Lots of homework

Regardless of whether a business retains an energy consultant, the key to understanding
deregulation and what savings it might offer is to start researching early, says Frank
Frankini, senior vice-president of design and construction for Equity Office Properties
Trust in Chicago.

"You have to monitor the process because it changes," he says. "Get involved early and
follow (deregulation) in great detail."

Mr. Frankini also challenges the claim that energy providers will help with energy audits,
metering and other services. Although all the companies he talked with offered such
services, none impressed him.

Likewise, Mr. Beck seemed unimpressed with the service angle of deregulation. Enron
will manage Brookdale's utilities and perform energy audits, but for a price. Mr. Beck
has also enlisted a consultant to perform audits. "We have a third party watching out for
us,” he says.

Above all, companies and consultants stress the importance of understanding that
deregulation is a work in progress.

"No one can tell you what's going to happen eight, six or two years from now," says Mr.
Frankini. That uncertainty is part of the reason Equity signed a yearlong contract with
New Energy Midwest, he says.

Among the uncertainties are "stranded costs," the amount paid to ComEd to compensate
it for investments in power plants and distribution lines that can't be recouped under
deregulation. Those stranded costs will eventually disappear, but they may be charged
through 2006.

Furthermore, the rules continue to change. In early April, for instance, a tariff filing
indicated that the power purchase option rate, the rate firms pay if they stay with ComEd,
was calculated too low, thus hindering competition. ComEd has submitted a petition to
revise the formula.

Such changes, while confusing, are good for customers, Mr. Sieben says. "We said to
change the methodology because it wasn't rewarding customers enough, and ComEd
agreed," he says.

Be diligent and take advantage of the market, advises Mr. Keaty. "Get all the

information you can and do analyses," he says. "The electrical atoms flow no matter who
the provider is. This is just a matter of economics."
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Preparing for electricity deregulation

By Maura Weppey
Crain’s Chicago Businesg
4/24/00

Nearly 42,000 businesses had the chance to switch providers in October 1999, but only
about 6,000, or 15%, actually did. An manufacturers cap change providers June 1, and
all other businesses can do so Jan, 1. Experts say that Ccompanies preparing for a possible
switch shouldn't be Intimidated by the preparatjon required. Compiling electricity bills
and soliciting bidg should be fairly easy, but evaluating the bjds can be a bit more
complicated, they say.

"At times, we make (the process) more complicated than jt needs to be," says James
Nordloh, sales reépresentative at Dynegy Energy Services Inc., an alternative energy
provider in Illinois and a unit of Houston-based Dynegy Inc.

To learn about choices and possible savings, companies should begin by analyzing their
past utility bils, according to consultants and energy Company officials. If your energy
use has increased or decreased significantly in the past couple of years, or if you're
seeking a contract Spanning three to five years, try to get three to five years' worth of
bills, says Anthony Visnesky, principal at Anthony Engineering Associates, 3
Springfield-based energy consulting firm.



usage patterns, providers might be able to develop a bid using only the bills, Mr. Raba
says.

When you solicit bids, ask providers whether they will get your billing records from
ComEd or whether they want you to submit them.

"You have to look at the dollars," says Jerry Burin, of Sieben Energy Associates LLC, a
Chicago-based energy consultant.

Experts say that in many cases, the PPO is hard to beat, though that could change if the
PPOis recalculated, as expected.

After you've requested and received bids, the process gets more complex. "It's hard to
get companies to respond in the Same manner," says Craig Schuttenberg, vice-president
of Energy Choices Inc., an energy consulting company in Highland Park.
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Some providers propose exact rates per kilowatt hour. Others offer a percentage of
savings from ComEd's bundled rate, which includes generation, transmission and

distribution charges.

In addition, some bids might show much greater savings because they deal with only the
generation portion, says lawyer Patrick Giordano, managing director of Chicago-based
law firm Giordano & Associates Ltd.

Companies should also make sure the transition charge has been factored into the bid,
because they will pay it if they switch.

Still another factor that could affect savings is the length of the contract. While contracts
typically run one or two years, Enron Energy Services, an alternative provider and a unit
of Houston-based energy giant Enron Corp., says it often signs multiyear contracts.

Enron maintains that longer contracts shield customers from any price hikes if ComEd
raises the distribution piece of the energy bill to cover investments. Yet Mr.
Schuttenberg of Energy Choices says he advises clients to sign contracts spanning no
more than a year so that they can take advantage of the changing market.

Consultants say they can help by sorting through the offers and negotiating the final
terms of the contract. "We've learned a lot about how to do it through some big
customers, and as a result, we've been able to streamline the process," says Mr. Giordano.
His firm either charges a fee or agrees to be paid a percentage of savings for energy
consulting. However, he says it might be more cost-effective for businesses with energy
bills of less than $100,000 annually to negotiate without a consultant.
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Zell pulls the plug on ComE( power

February 9, 2000
Chicago Sun-Times

BY DAVID ROEDER BUSINESS COLUMNIST

Chicago billionaijre Sam Zell has become the biggest real-estate tycoon here to defect
from Commonwealth Edison. Zell's Equity Office Properties Trust, owner of 25
buildings in the Chicago area, now is buying power from NewEnergy Inc.

Equity Office said the deal, covering all of its 10 million square feet i the Chicago area,

will save tenants $1 million a year, NewEnergy executives said that amounts to 10
percent of Equity Office's power costs.

Equity Office's properties include 16] N. Clark, the Civic Opera Building and the
Chicago Mercantile Exchange towers.
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Unicom Scores two tal] orders

January 5, 2000 \
Chicago Sun-Times

BY ROBERT MANOR BUSINESS REPORTER

In a sign that 5 monopoly can lear to compete, Unicom won contracts to selj discounted
electricity to the John Hancock Center and to help manage power use at the Sears Tower,

Unicom is facing its first stiff competition in an increasingly deregulated industry where
its corporate child, Commonwealth Edison, once helqd 4 monopoly to sej] electricity.
Many business Customers are now free to choose their electrical supplier, and all wij]
have that option by the end of the year,

Dean Johnson, generaj Mmanager of the Hancock Center, said he looked at severs]
competing power suppliers before choosing Unicom,

Unicom wouldn't disclose details of jtg Contracts, but it said the deal wi]] cut the Hancock
building's electric bill by as much as 10 percent.

It applies only to the commop areas of the bui]ding--garage, elevators and the like--as

Hancock's condominium residents won't be free to choose an alternative pPower supplier
until May 2002,

Page 52



Deregulation ajso offers the Opportunity to sell other Services as the market opens up,
Elbert said. No one 1s sure what those Services might be, but many utilities are interested
in bundling together telephone and Internet, natura] gas and other products,

Unicom now sells competitively priced electricity to 2,000 locations-one customer may
have multiple locations--and hatural gas to 3,000 more.

Unicom has also won the Sears Tower as a customer for it €Quator €nergy management
service.
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EXHIBIT B

Dow Jones Energy Service

High Court To Weigh State-Federal Divide For Power Sales
02/27/2001

By Bryan Lee

WASHINGTON ~(Dow Jones)- The Supreme Court's decision to hear challenges to

landmark federal rujes Tequinng utilities to open their high-voltage power lines to
competitors is a knife that could cut two ways, legal experts said Monday.

The case will decide once and for all an issye vexing the effort to Inject competition into
the $215 billion U.S. electricity sector: the dividing line between State and federal
Jurisdiction over power sales.

In one appeal, state utility regulators argued that FERC's order usurped the rights of states
to regulate retaj] power sales under the 1935 Federal Power Act,

The other, brought by the bower-marketing unit of Enron Corp. (ENE), argued that FERC
didn't go far enough in asserting its Jurisdiction over the federally regulated wholesale
transmission services "bundled" into state-regulated retaj] electricity rates.

"I really don't know how to handicap it," said Elizabeth Moler, who heads the
Washington office of Exelon Corp. (EXC) and was FERC's chairman when the order was
finalized.

"I think it is probably true, statistically speaking, that whenever the court takes a case the
odds are in favor of reversal," Massey said. The question then, he said, is in which
direction the court wi]] reverse FERC's order.
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"This is a Supreme Court that has (trended) in favor of greater state's rights, with the
large glaring exception of election law," Massey said. "On the other hand, electricity is a
unique commodity that is an mnherently interstate commodity."

Enron spokesman Mark Palmer called Monday's decision "great news.”

Palmer predicted the court will see as "crystal clear" Enron's arguments that vertically
integrated utilities are using FERC's decision not to regulate wholesale transmission
reserved by the utilities to serve their own customers to benefit their own competitive
wholesale power operations.

The Supreme Court “has to take the roadblocks out of the way" of greater competition in
rk

wholesale power ma ets, Palmer said, FERC's Massey appeared to side with Enron’s
optimism,
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"We'll finally get a Supreme Court ruling on the scope of federal jurisdiction over
transmission, 'Scherman said, calling the issue the $64 question” in the congressional

debate over federal electricity restructuring legislation.

"If the court resolves this question, this will really set the stage for a restructuring bill,”
he said. -

"I'm glad to see (the court is) taking a lead on this issue," said FERC Chairman Curtis

Hebert, citing the ruling's import for FERC's efforts to establish regional power grid
planning and coordinating bodies.
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Chicago Tribune, Friday, February 16, 2001
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Utilities,

WASHINGTON Bureay

L
. WABHINGTON—Regulators
and ittlity executives from L.
nols, Pennsylvania, Ohio and Ma-
ryland shared a single sentiment
Tiarsday in testifying before
ess about electricity dereg-
ula ﬁ their states: We're not
But they weren’t rubbing it in.
Speaking to a subcommittee of
the House Commerce and Energy
Cortithittee, the witnesses admit-.
ted o a bit of concern that thefr
TNt surplus generating ca-
paifty could turn into a future
ftage if they fatl to build an ad-
ihte number of new power
Platits or transmission facilities,
)d, while they expect to avoid

%

how that state's problems ex-
Pposed a potential for extreme voj-
atility in the wholesale market

forelectricity, key tomakingstate -
noan.nbcsu.giowr. T

1 . that both states have built ade-

Peco Energy. in Pennsylvania,

-sald that while state authorities -
- .‘can best handle retail electricity

markets, “the wholesale market
issues are clearly the responsibil-
ity of Congress and other federal
officials.”

Rowe said that “with great re-
luctance” he would favor tempo-
rary caps on wholesale prices in
Californfa because “the costs
streaming into the state are so
overwhelming that they fracture
almost any workable system.”

5 961 1) axce.

He added that any caps would
.09 be S G.the ter . yard pressures, safd Rowe.

Placement costs of new capacity.
“It seems to me you don’t have a
fully competitive market at the
moment” in California, he said.
As for lllinols and Pennsylva-
ia, Rowe cited statistics showing

quate capacity for current needs,
with more to come on Jine in the
future. “These are two states
where itility restructuring is
working, but we need to do much
to keep it working,” he said.
Building more capacity is re-

- quired, he said, aithough he add-

ed he would like to see a greater
diversity in the type of energy
used, whether nuclear, coal, nat-
ural gas or other forms of power,
he said. “Natural gas is the only
easy kind of generation plant to
build, and even gas-fired plants
are subjected to" not-in-my-back-

Rep. John Shimkus (R-IIL.) said
Illinois is experiencing such high
natural gas prices that building
more coal-fired plants is desir-
able. He said that the Clean Air
Act had forced utilities to build
more natural gas plants, because
the fuel is cleaner burning. Coal-
fired plants require so-called
scrubber technology to meet en-

- vironmental standards.

John Quain, chairman of the
Pennsylvania Publjc Utility Com-
mission, said that if his state con-
tinues to build new generating fa-
cilities, it will be able to avoid Cal-
ifornia’s problems. Electricity
rates are, on average, more than 4
percent lower than the rest of the
nation, he said.

Alan Schriber, chairman of the
Public Utilities Commission of
Ohlo, sald regulators must be vig-
ilant and react quickly to move-

—5
Vd
.

ulators plead case for deregulation ™.

[
ta.,
e

ments in wholesale prices. -
In Ohio, where deregulation
has just begun, Shriber wasn'fl

quite so confident its reserve %ﬁu N
L]

erating capacity of 6 percent to

percent would be adequate. “It§ -

Section 3 3 ...

not as comfortable as you would - .

think if you have an extraordina. "

rily hot summer,” he said. “ar
Michael Travieso, people's. :
counsel for Maryland and Secra~

tary of the National Assoclation,, .

of State Utility Consumer Advg,;

cates, said the regional wholesale s.
market for Pennsylvania, New-..

Jersey, Maryland, Delaware ang, .

the District of Columbia appearg - .

to have adequate supplies, Ve -

He called on Congress to pass,; .

legislation to guarantee that ther- .

wholesale market remains oM.
petitive. In California, he said, it .,.
was subject to market manipula- :
tion by energy suppliers. e

i
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PEAKER POWER
PLANT PROPOSAL
TAKES A STEP

TOWARD REALITY

Rob Smith.

Published - Thursday, September 14, 2000
Section: Metro Northwest, Chicago Tribune
Page: 2

Ameren Corp. received tentative approval from the Elgin City Council on Wednesday to
proceed with the development of a 468-megawatt peaker power plant on the city's
southeast side.

The move allows Ameren to begin the formal application and review process and to
begin scheduling workshops to educate residents about the plant's impact on the
community.

Approval will be needed from the city for a special-use permit and from state and federal
environmental agencies for air, storm water and wastewater issues. Community meetings
could begin at the end of October, said Richard Smith, manager of generation
development for Ameren.

The proposed Elgin Energy Center would be built on a 33-acre site at the southeast
corner of Spaulding and Gifford Roads. Ameren hopes to begin construction in April.

"Ameren has a policy of being open and up front with these projects," said Smith.
Meetings will be held in both Elgin and Bartlett, which is adjacent to the site. Council
member John Walters, who said the city received notification from ComEd last spring
that brownouts could occur during the summer, wanted to know whether the project
would benefit Elgin's electricity supply. While Smith said he could not comment on

where ComEd transmits electricity, plants like the one he proposes would increase the
overall supply.
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Third firm CYes city for power plant
Sunday, 4 ugust 13, 2000

By Michae] Drakulich

The Star

Chicago Heights is becoming a popular attraction to bower companies now that industry
deregulation is in full swing.

At Thursday's Chicago Heights City Council meeting, a third company asked aldermen
for support in the construction of a power plant.

The land would be used for a $230 million, 640 Megawatt natural gas-fired power plant
built by the North Carolina-based €nergy company.

company's plant and others that have been proliferating in Hlinois is that Duke's is not
exclusively a peaker plant.

Peaker plants are used when CNerIgy consumption is at jtg highest, normally in the
Summer when temperatures are high.

Conceivab]y, Perez said, Duke's power plant could se]] electricity to ComEd at times
other than during peak consumption,

Duke Energy's plant would provide 20 to 25 Jobs, Perez said.

Perez said the 100-year-old company has targeted the Midwest as an area in need of more
electricity generation.
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"The Midwest needs significant new generation. New electric generation has not been
keeping up with €conomic development and population growth," said Perez from her
office in Houston,

Two other companies are looking to build peaker plants in Chicago Heights in the
coming year,

start operations.

In other business, the city secured a 15-foot easement o the northeast comer of Chicago
Road and Lincoln Highway, in front of newly opened CVvs pharmacy.
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ZION LOOKING TO GENERATE REVENUE FROM
CONTROVERSIAL PEAKERPLANTS

SITES WOULD HELp REPLACE INCOME LOST WHEN
COMED LEFT

By Casey Bukro, Tribune Staff Writer-.
Published - T; uesday, August 8, 2000

Section: McHenry County, Chicago Tribune
Page: 4

One avenue to new revenues is peaker-plant "host fees," Harrison said.

"In the absence of a real-estate tax assessment, you get shortchanged if you don't enter
nto a host-fee agreement with these power companies,"” Harrison said.

Under current laws, power-generating equipment is taxed as personal property, not real
estate, he said.

As aresult, he noted, a $300 million power plant produces aboyt $40,000 in annua) real
€state taxes.

The Zion nuclear power plant produced about $37 million a year in taxes for Zion taxing
bodies, but only after Zion sued and got a court ruling in favor of taxing the equipment,
in addition to the land and buildings, as rea] estate.

Host fees would be divided among schools, park districts and libraries in the same ratio
as real estate taxes, Harrison saijd.

Deregulation of the electn'c-utlhty industry has unleashed a wave of independent power-
plant proposals in Nlinois, where more than 40 natura] gas-powered electric plants are
proposed or running.



Peaker plants operate during times of high electric power demand.
Another form of power plant, called baseload plants, operate year-round.
Critics say the new independent power industry is growing largely unregulated.

Gov. George Ryan recently asked the 1llinois Pollution Control Board to hold public
hearings on their environmental effects.

But Harrison sees the plants as a potential boost to Zion's future development.

"Energy companies have a tendency to attract other developments and business park
development, using byproducts of electrical generation like steam for heating or
manufacturing," he explained. The baseload plants also produce steam.

Kinder Morgan is talking about building either a peaker plant or a baseload plant in Zion,
Harrison said.

Another possible source of new revenue is a proposal to build a new water plant, which
would tie into plans for future commercial development.

Zion once ran its own water plant but currently buys water from the Lake County Public
Water District, he said. The city's contract expires in 2007.

"In the meantime, we are looking at the possibility of getting a water plant built,"
Harrison said. "These companies would be major purchasers of water from us, which
would create another revenue stream for the city of Zion. This would definitely replace
all the revenue lost from Commonwealth Edison. We really have to look at all the
creative methods we can find to replace that tax."
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PLAN FOR PEAKER POWER PLANT ENERGIZING TO
YORKVILLE

By Hal Dardick, Special to the
Tribune.

Published - F; riday, August 4, 2000
Section: Trib West, Chicago Tribune
Page: 2

In contrast to proposals for so-called peaker plants in other northeastern Illinois
communities where opposition has been fierce, nary a word of a dissent was voiced
during the council meeting at which aldermen unanimously approved the agreement, City
Administrator Jim Nanninga said.

setting the stage for construction. F ollowing that action, annexation by Yorkville was
expected.

That site on about 70 acres north of Corneils Road may account for the lack of
opposition, he said.

city is discussing annexation with the owner of that intermediate parcel and could annex
it within the month, he added.

Once that parcel is within city borders, the Enron site would be immediately annexed,
under the terms of the agreement, which calls for Enron to do extensive landscaping, pay
for improvements to Corneils and conform to the city noise ordinance,

"We really do want them in the city," Nanninga said, noting the plant would pay annual
City property taxes of between $50,000 and $75,000.
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Planners support Indeck

By Ed Collins

SPECIAL TO THE NEWS SUN
7/6/00

Generator recommended to Libertyville

LIBERTYVILLE - Indeck Energy Services has received another big boost in its nearly
yearlong
quest toward obtaining village approval to build a $§ 100 million peak-load power plant.

Wednesday night the firm received the support of the village's key planning staff.
Speaking to the Plan Commission in a public hearing at Marytown Conference Center,
Community Development director John Spoden recommended, on behalf of a staff
development review committee, conditional approval for all five key zoning issues for
which Indeck needs village approval.

The company seeks permission to build a 300-megawatt, two-turbine generating plant,
fired by natural gas, on 17 acres in Mallory Industrial Campus. The plant would be
designed to generate supplemental power for ComEd during peak-load summer months.
Critics say most of the power generated by the plant will be sold out of state to the
highest bidder.

Indeck's zoning application has been bitterly contested by residents who live close to the
proposed plants site. A spring advisory referendum sponsored by opponents showed
Libertyville residents oppose the plant by a two to one margin.

The Plan Commission has been holding public hearings on Indeck's application since last
November. Commissioners expect to wrap up deliberations July 12. The issue will then
go before the Village Board for a final decision.

Spoden echoed the June 14 public testimony of village energy consultant James M. Teitt
on many points when he told commissioners, "The project, as proposed, meets all federal,
state and local codes and is adequately designed for reliable and safe operation."

"We consider the consulting panel an extension of our village staff," Spoden said.
Wednesday night, Spoden told commissioners the whole issue comes down to answering
two

questions:

"Do you believe that electrical services should be included in the 0-2 zoning
classification?"
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At present, (-2 zoning includes only office developments and light manufacturing and
distribution facilities. Indeck jg seeking a text amendment to modify the code to include
electrical services.

"If you responded yes to the first question," Spoden said, "then, do you believe Indeck
should be

Additionally, Spoden recommended that the village hire an acoustical engineer, at
Indeck'’s
€Xpense, to perform a noise compliance test,

Spoden also recommended that at Indeck's €Xpense the village retain an independent
eéngineering
firm to carry out an environmenta] impact analysis of the facility EVeTy two years.

Plan Commission chairman Luke Lukens said the staff report is not to be considered the

commission's officia] position.

No more, or any less weight, than any of the other Teports we have recejved over the past
eight months," Lukens said.



-
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CORN PRODUCTS, I10wWA UTILITY SET POWER PLANT

By Melita Marje Garza, Tribune Staff Writer.
Published - T, uesday, June 6, 2000

Section: Business, Chicago Tribune

Page: |

An lowa utility firm and a Chicago-area corn refiner announced Monday that they will
build a natura] £8as power plant southwest of Chicago, offering a hint of the growing
competition that

Commonwealth Edisop Co. could face as a result of energy deregulation.

Cedar Rapids-based Alliant Energy Resources Inc. and Corn Products International Inc,
of suburban Bedford Park plan to build a 750-megawatt plant on land Corn Products
owns in Bedford Park and Summit.

The plant, to be built at an estimated cost of $4] 5 million, will be called Argo Power and
will produce enough electricity to power more than 225,000 homes upon completion,
€xpected in 2003,

"The Argo Power project provides an Opportunity to supply some much-needed energy in
an environmenta]ly friendly way," said Jim Hoffman, executjve vice president of
business development for Alliant Energy.

The plant would be built with the latest technology in combined-cycle natural-gas-fired
turbines, and natura] gas fuel will create energy and steam, Hoffiman said. The facility
will capture heat from the generator exhaust, and the "waste heat" will then be used to
produce high-pressure steam for Corn Products' industrial processes,

Known as CO-generation, the process uses less fuel than traditional power plants and
results in lower costs and reduced air emissions,

Corn Products would use only about 30 percent of the power generated from the plant,
with the majority to be sold on the U.S. open market, Hoffman said.

The plant also wil] be built underneath multiple transmissjon facilities and close to
multiple gas pipelines, he said. "It will be one of the lowest-cost facilities around,"
Hoffman said,

Don Kirchoffner, a ComEd spokesman, said: "We've long €ncouraged competition. The
loads are going up. We say, bring it on."

Alliant does not intend to stop with the Argo plant and wil] look for other sites in the
Midwest to build more plants, Hoffman said.

Page 68



